
ify at all if you make 

over those amounts. 

Other things to note: 

The tax credit does not 

have to be repaid. 

The credit is equal to 

10% of the home’s pur-

chase price up to a 

maximum of $8,000. (It 

isn’t difficult to reach the 

maximum credit—that 

means buying at least 

an $80k home.) 

Bottom line: It’s an 

attractive reason to 

buy a house if you 

qualify, but take the time 

to do your homework on 

your finances to deter-

mine whether it’s the 

right decision for you. 

You’ve heard all of the 

water cooler talk about 

the $8,000 home buyer 

tax credit...and you’re 

interested...but can you 

take advantage of it? 

You have to be a first 

time home buyer.  Ac-

cording to the IRS, this 

is someone that did not 

own a principal resi-

dence during the three 

year period leading up 

to the qualifying 

home purchase. 

You must purchase 

the home between 

January 1, 2009 and 

December 1, 2009. 

If you are single, you 

must make $75k or less 

to qualify for the full 

credit; or if you’re mar-

ried, you must make 

less than $150k as a 

couple to qualify.  The 

credit is proportionally 

phased out over the 

next $20k earned over 

those amounts.  So, you  

will still get a piece of 

the credit if you make 

less than $95k as a sin-

gle or $170k as a cou-

ple—but you don’t qual-

The Lowdown on the $8,000 Home Buyer Tax Credit 

The Magic of Dryer Sheets 

Dryer sheets can be 

used for more than just 

laundry—try these other 

at home uses: 

Wipe your TV screens 

and venetian blinds with 

a dryer sheet—this will 

keep dust from reset-

tling so quickly. 

Freshen up your house 

by putting them in clos-

ets and vents. 

Place sheets in shoes to 

deodorize when you’re 

not wearing them. 

Use to collect pet hair 

from just about any-

where! 

Put inside suitcases 

before storing (prevents 

musty smells). 

Scrub soap scum off 

shower doors with used 

dryer sheets. 

Put a sheet at the bot-

tom of your wastebasket 

to combat odors. 

Who knew dryer sheets 

were so versatile?! 

Can you take advantage of the 
$8,000 tax break? 
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Go paperless! 

 

If youôd prefer to receive 

Maloy Real Estateôs 

Property Post 

electronically (or if you 

wish to be taken off our 

mailing list), please send 

an email to 

maloyrealestate@cox.net. 
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Bamboo flooring and fin-
ishes are all the rage 
these days, but why?  
What does bamboo offer 
that makes it such an at-
tractive option? 

Bamboo is actually a 
stronger material than 
most hardwoods—some 
species are more than 
twice as strong as red 
oak!  This also makes it a 
very resilient material, 
which means that it can 
survive greater impacts 
than most hardwoods. 

Concerned about stains 

and warping?  Because it 
is native to tropical re-
gions, bamboo is moisture 
and stain resistant by na-
ture.  This makes it a per-
fect material to use in 
kitchens and bathrooms. 

Bamboo has an obvious 
advantage over hardwood 
when it comes to environ-
mental impact.  It only 
takes bamboo about five 
years to reach maturity, 
and since it is a grass (not 
a tree), it is harvested over 
and over again from the 
same plant.  Compare that 
to hardwood trees that 

take from 30 to 100 years 
to mature—and involve 
taking the entire tree! 

Bamboo has a very unique 
appearance as a finished 
product due to the dark 
bands produced by its 
nodes.  It also commands 
a tight grain and uniform 
color.  Bamboo flooring 
can be purchased in its 
natural state (a light color), 
or in a variety of darker 
shades (made via a car-
bonization process).  Sur-
prisingly, bamboo is more 
affordable than many 
hardwoods! 

graded cabinets…the list 
goes on.  
 
The master suite features 
a large, walk-in closet and 
dual vanities.  
 
With the exquisite color 
selections, window cover-
ings, and included appli-
ances, there’s nothing left 
to do but move right in.  
 
There’s also a nearly end-

Why would you wait for 
new construction when a 
model-quality home is 
available now? 
 
This Hearthstone Sanford 
plan has too many up-
grades to list every one, 
but some include:  solid 
surface countertops, gran-
ite sink, ceramic tile back-
splash & flooring, high 
grade carpet, upgraded 
fixtures & hardware, up-

Property Trend: Bamboo Flooring and Finishes 

Property Spotlight: 19351 V StreetðArbor Gate 

The low-flow variety sim-
ply uses less water per 
flush—about 20% less 
than the traditional toilet. 

The dual-flush has two 
buttons, which give you 
the option to flush with a 
half or full tank of water. 

The pressure-assist toilets 
save energy by reducing 
water usage by 50% - and 
they make an impressive  
whooshing sound when 

they are flushed. 

The bonus of installing a 
green toilet in your home?  
A savings of 30—50% on 
your annual water bill. 

Buying a green toilet won’t 
cost you an arm and a leg; 
in fact, most models are 
comparable in price to tra-
ditional quality toilets.  
Definitely something to 
look into the next time you 
renovate your bathroom! 

Going Green at Home: Toilets 

The new trend in going 
green when it comes to 
toilets isn’t about putting a 
brick in the tank or follow-
ing the ―if it’s yellow, let it 
mellow‖ mindset—it’s 
about taking advantage of 
the new water-conserving 
toilets on the market. 

There are three different 
kinds of green toilets on 
the market: low-flow, dual-
flush and pressure-assist. 

Using bamboo-based 
products is a great way to 
add value to your home.  

ñThe bonus 

of installing 

a green toilet 

in your 

home?  A 

savings of 

30ð50% on 

your annual 

water bill.ò 

less amount of storage, 
and the finished garage is 
perfect for any auto enthu-
siast or tidy tinkerer. Call 
today! 
 
 

¶ 3 bedrooms 

¶ 2 bathrooms 

¶ 1505 square feet 

¶ Gretna schools 

¶ Great location 

¶ A steal at $139,900! 
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Many real estate profession-
als in Omaha try to con-
vince you to sign up and 
use them for buying and 
selling real estate.  They 
utilize various gimmicks or 
marketing schemes to per-
suade or pressure you into 
making hasty decisions.  To 
get paid, they perform only 
the tasks required to get 
their job done, and their pri-
mary drive is the money 
they are paid when they 
finish with you. 

 

We offer the services of our 
real estate firm in all your 
current and future real es-
tate transactions.  We enjoy 
the process of assisting and 
representing our clients, and 
we want all of your real es-
tate transactions to be suc-
cessful.  Our first responsi-

The Maloy Real Estate Philosophy 
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Contact Us 

Primary Business Address: 

4303 North 142nd Street 

Omaha, NE  68164 

 

 

 

Phone: 

(402) 306-3828 

Fax: 

(402) 505-4621 

Email: 

maloyrealestate@cox.net 

Online: 

www.maloyrealestate.com 

bility is to act in your best 
interest and to work for you.  
As a result, our company is 
compensated when your 
real estate transactions 
have successfully been 
completed. 

 

We are not the largest, or 
oldest, real estate company 
in Omaha, but that doesn’t 
mean you will receive any 
less service or limited repre-
sentation while we look out 
for your best interests.  
We’re extremely active in 
the real estate community, 
fully licensed by the state of 
Nebraska, and highly active 
within the Omaha Area 
Board of Realtors®.  We 
choose to maintain a 
smaller office and enjoy the 
personal atmosphere we 
create with each client. 

As owner, I personally guar-
antee that you will receive 
the highest level of service 
and satisfaction from Maloy 
Real Estate.  My clients 
have 24-hour access to me 
– not an assistant or recep-
tionist.  Because I own the 
company, there is no need 
to ask the boss for permis-
sion, answers or advice.  
Maloy Real Estate has 
helped hundreds of people 
buy and sell homes in the 
Omaha area, and refer-
ences from past clients are 
readily available. 

 

This is the Maloy Real Es-
tate philosophy. 

 

David Maloy 

It often seems like every-
thing you see, hear, or 
read in the media these 
days focuses on the chal-
lenges facing American 
families and businesses.  
With the downtrodden 
economy, unemployment 
rates at historic highs, and 
the tumultuous financial 
markets, this is truly a try-

for homeowners to react to 
the current market is by tak-
ing time to assess and un-
derstand their current finan-
cial situations and pursuing 
responsible actions that will 
serve them well in the long-
term.  Locking in a mort-
gage rate at today’s histori-
cally low percentages is a 
perfect example of taking a 
responsible step towards a 
secure financial future. 

 

Pillar Financial is available 
for free coaching and con-
sultation to create a plan in 
the best interest of your long
-term financial goals.  Con-
tact Jerry Johnson to learn 
more today! 

 

ing time in our country’s 
history. 

 

Through it all, Pillar Finan-
cial continues to experience 
exceptional growth.  2008 
was its most successful 
year to date, and 2009 is 
shaping up to be even bet-
ter.  Our conservative ap-
proach and customer-first 
processes can be  credited 
for much of that success. 

 

Mortgage rates remain at 
historic lows.  This has re-
sulted in a recent increase 
in home sales and freeing 
up of discretionary cash for 
homeowners that have cho-
sen to refinance.  Pillar Fi-
nancial feels the best way 

Featured 
Affiliate 



Experience and Integrity at Work for You. 

is here! 
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